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GLOSSARY

Acknowledgment:
Generally to admit something, whether bad, good or

indifferent.

Bearer:
One who is the holder or possessor of an instrument that
is negotiable—for example, a check, a draft, or a note

—and upon which a specific payee is not designated.

Consideration:
Something of value given by both parties to a contract
that induces them to enter into the agreement to

exchange mutual performances.

Endorsement:
An endorsement is a legal term that refers to the
signing of a document which allows for the legal transfer

of a negotiable from one party to another.

Indorse:

The person in whose favour an endorsement is made




Requisites:

Absolutely essentials

Undertaking:
A written promise offered as security for the performance

of a particular act required in a legal action.




