
 

 

OBJECTIVE 
 

The objective of the lecture is to make the 

students aware of the importance of negotiation 

skills and the aspects that have to be considered 

and taken care off while doing negotiation. 

Negotiation skills are not to win all discussions. 

Negotiation skills are not to be aggressive but to 

be assertive and accept all the workable solutions 

between two discussing parties. 

 


