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Glossary 

Adamant  

Impervious to pleas, persuasion, requests, reason 

 

Citing  

Make reference to 

 

Lucidity  

The comprehensibility of clear expression 

 

Perceive  

To become aware of through the senses 

 

Perspective 

A way of regarding situations or topics etc. 

 

Remedy  

Act of correcting an error or a fault or an evil 

 


